This paper presents data on capital gains, dividend, and total returns for domestic and overseas equities listed on the London Stock Exchange during 1870-1913. Indices are presented for Africa, Asia, Europe, Latin America, North America, Australia/New Zealand and for the finance, transportation, raw materials, and utilities sectors in each region. Returns and volatility were typically highest in emerging regions and the raw materials sector. Dividend yields were similar across regions and differences in total returns were due largely to disparities in capital gains. Returns of firms in more industrial markets were relatively highly correlated with each other and with developing regions with which they had substantial colonial or trade connections. Contingent liability was most extensively employed where leverage was high and the physical assets were either meager or inaccessible to creditors.
Introduction
This paper presents new annual data on the extent and returns of overseas equity securities traded on the London Stock Exchange during Edelstein (1976; , who compares the returns of home and foreign investment on British markets, Goetzmann and Ukhov (2006) , who employ Edelstein's data to construct a variety of portfolios with home and foreign securities, and Chabot and Kurz (2010) , who gather data on home and foreign securities listed on exchanges in Britain and the United States.
The new data include of capital gains, dividend yields, and total return on most London-quoted equities of firms based in six different regions outside of the United Kingdom (Africa, Asia, Australia/New Zealand, Europe, Latin America, and North America) for the period 1870-1913, as well as corresponding measures for domestic UK equities. In addition to overall regional indices, it presents total return data for 25 of the largest subsectors, including finance, transportation, raw materials, and utilities. These new indices have a number of potential uses, many of which are touched upon in this paper.
First, they may help to explain the slowdown in British economic growth-both relative to Britain's historical trend and vis-à-vis its economic competitors--during the late Victorian period. A prime suspect for this slowdown was the low level of investment in Britain, on average about 7 percent of GDP during the period, relative to more than 12 percent in the US and Germany (Eichengreen (1982) ). Could this shortage of investment have resulted because the City of London was more adept at channeling domestic savings toward foreign, rather than domestic, destinations, thus demonstrating a failure of British institutions (Hobson (1914) , Edelstein (1976; , Davis and Huttenback (1986) , Kennedy (1987) )? Or did large scale foreign investment result merely because of the 1 Bowley, Schwartz, and Smith (1931) , Smith and Horne (1934) , Gayer, Jacobson, and Finkelstein (1940) , Grossman (2002) , and Acheson et al. (2009 ), Campbell (2012 . 2 Cowles (1939) , Frennberg and Hansson (1992) , Goetzmann, Ibbotson, and Peng (2001) , Dimson, Marsh, and Staunton (2002) , Esteves (2011) , Le Bris and Hautcoeur (2010) , and Annaert, Buelens, and De Ceuster (2012) .
greater risk-adjusted return on foreign projects? Or did Britons send large sums abroad to achieve portfolio diversification (Goetzmann and Ukhov (2006) , Chabot and Kurz (2010) )? Comparisons of investment returns across regions presented here, combined with additional data on capital flows to those regions, may help to clarify the reasons for the capital outflow.
Second, these measures may prove useful as indicators---or serve as checks on existing measures--of real economic activity around the world, particularly outside of the industrial core countries. As such, they may yield insight into the economic consequences of world-wide or more localized military, political, legal, and technological events, as well as shedding light on the extent of nineteenth century globalization and market integration (O'Rourke and Williamson (1999) ) and the consequences of financial globalization, including listing in multiple countries, for firm growth and governance (Stulz (2005) , Doidge, Karolyi, and Stulz (2004) ). Data from local stock exchanges might be superior for this purpose, since they would presumably include more-and a greater variety of-local securities than London listings, which would be restricted to the largest and most well-established firms. And, in fact, many stock exchanges existed around the world during 1870-1913, both within and outside the industrial core: fourteen exchanges were in existence in 1870 and another 23 were established before 1913.
However, because many of these exchanges only existed sporadically, "emerging, submerging, and re-emerging" throughout the period (Goetzmann and Jorion (1999) ), they may be less useful than London listings for constructing consistent long-term measures. Nonetheless, comparing London and local listings will provide insight into the usefulness of each, as well as allowing permitting tests on market integration (Neal (1985) ).
Third, these data may prove useful in addressing a variety of issues of interest to contemporary finance economists, such as why firms pay dividends and what sort of dividend policy to adopt (Merton and Modigliani (1961) , Black (1976) ), how to explain the premium of equity over fixed income returns (Mehra and Prescott (1985) ), and investor preferences for home over foreign equity (French and Poterba (1991) ). They may also help to explain why firms during this period frequently issued contingent liability and yield insight into firm decisions about how much contingent capital to issue, an issue of interest to both economic historians and contemporary finance scholars working in the wake of the subprime crisis (Jefferys (1938 (Jefferys ( [1977 ; (1946) , Kashyap, Rajan, and Stein (2008) , Flannery (2009) , and Grossman and Imai (2011) ).
The remainder of this paper is organized as follows. Section 2 outlines the data and methodology employed in collecting the data and calculating the indices. Section 3 provides summary information about the composition of the data set. Section 4 presents weighted and unweighted regional indices of capital appreciation, dividend yield, and total returns for the equities of firms doing business in the six non-UK regions, as well as for domestic UK equities, and correlations among them. Section 5 further breaks the data down by industry sector within regions, presents return data and correlations among the series, and compares the use of contingent capital across industries and regions.
Conclusions follow.
Data and methodology
The main data source for this paper is the Investor's Monthly Manual (IMM).
End of year data on all ordinary equity were gathered from the December issue of the
IMM.
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Information was collected on the number of shares outstanding, the amount, par, latest price, and dividends. 4 Shares listed during this period were issued with a nontrivial nominal value, described in the IMM as the "amount" of the share. Frequently, shares were originally issued with only a portion of this amount "paid in" by shareholders (denoted by the IMM as "par" or "paid"). Owners of equity that was partially paid-up (i.e., where "amount" exceeded "par") could be called upon by the firm to pay in the 3 The IMM data, and some of the difficulties in interpreting them, are described in detail in Grossman (2002: 124-126, 143-144) . The same methodology is adopted here. No data was collected for issues that listed the nominal amount of the issue rather than the number of shares in the column titled "number of shares or amount of stock" (i.e., £100,000 versus 100,000) or carried the designation "stock" rather than an amount in the column devoted to the nominal amount of the share under the assumption that these constituted "stock" (i.e., bonds), rather than "shares" (i.e., equity). In fact, it is possible issues may have constituted equity, so their omission may be problematic. Shares listed in foreign currencies were not included. 4 Securities for which any of these items are missing-with the exception of dividends, which were typically zero if left blank--were omitted. A missing latest price suggests that the share was not actively traded in the month. If trading in particular firms, regions, or sectors was typically inactive in December, the sample will be biased due to their absence. Market prices may also be affected by year-end windowdressing, however, this should not systematically affect year-to-year price changes. uncalled amount of their shares. Because this complicates the calculation of the total return, equities for which the par value changes are excluded from the return indices in the year in which they change. 5 Similarly, stock splits, new issues (whether or not related to a merger), and retirement of issues are omitted-for purposes of calculating return indices, although not for gauging the size of the market--in the year that they occur. The resulting data set contained 39,240 security-year observations, consisting of 2913 distinct securities issued by 2588 companies.
Each company was categorized by the country in which it conducted the majority of its business, rather than by where it had its corporate headquarters, since many firms operating primarily outside of Britain were organized under British law and had corporate headquarters in the UK.
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For some firms, this task was straightforward: there is little doubt about the location of the main activities of a South African gold mine or an Indian tea plantation. For other firms, the issue was complicated by the fact that their operations spanned more than one country. A firm that owned in cattle ranches in Canada and the United States or operated a railroad line between Chile and Peru cannot be so easily classified. The use of broader regional classifications (e.g., North America, Latin America) substantially mitigated this problem.
7
Two further types of companies were less amenable to geographic categorization.
Firms with far-flung networks of operations, such as shipping lines and undersea telegraph cable companies, cannot be so easily categorized. The majority of these firms were within the shipping and telecommunications sectors. Finally, for a much smaller number of companies, it was unclear exactly what constituted their main region of operation. Fortunately, these difficult-to-categorize firms constituted less than 2 percent of all securities collected. They are omitted from the regional calculations below.
The data employed here differ in several important respects from those used in other studies. Michael Edelstein's data, used both by Edelstein (1976; and Goetzmann and Ukhov (2006) , consist of annual observations on 703 UK and foreign equity, debenture, and preference shares from 1870-1913. The sample includes 132 non-UK equities (see Edelstein (2010) for a detailed description of the data). Chabot and Kurz (2010) gather monthly data on British and foreign government bonds, corporate stocks, corporate bonds, and stocks listed on London and US markets from 1866-1907. Their dataset consists of 2242 stocks and 1817 bonds, although the precise breakdown among the various categories of securities and regions of origin of non-UK securities are not presented. expressed as a percentage of the sum of UK and non-UK equity. Non-UK equity constituted about 30 percent of the total number of issues during the 1870s, rose to about 40 percent during the 1880s, leveled off during the 1890s, and rose to 50 percent during the decade prior to the outbreak of World War I. As measured by market capitalization and paid-up capitalization, the share of foreign firms was even greater: about 50 percent at the beginning of the period, rising to 75 and 82 percent, respectively, just prior to the Baring crisis of 1890, before beginning a nearly 20-year decline to 68 (of market capitalization) and 52 percent (of paid-up capitalization) by 1908. Figure 3 presents data on the market and paid-up capitalization of UK and non-UK firms. On average, non-UK firms were substantially larger than UK firms throughout the period, although the gap in market capitalization shrank from as much as £2.5 million in 1880 to less than £500,000 by 1913. Although there were relatively few official barriers to listing on the London Stock Exchange, this gap suggests that, at least early in the period, only the very largest non-UK firms were able to issue shares in London and that the barrier facing UK firms that sought listings was lower. The declining gap indicates that the higher standard faced by non-UK firms may eased over time as non-UK listings became more common.
Summary Data
Figures 4a and 4b illustrate the distribution of non-UK equity on the London market. Figure 4a presents data on the percentage of equity issues; Figure 4b presents data on the distribution of market capitalization. The most dramatic growth occurred in African equities, which rose from about 8 percent of non-UK equity issues and less than one percent of non-UK equity market capitalization in 1870 to over 30 percent of issues and nearly half of market capitalization during the first decade of the twentieth century, before falling to nearly 28 percent of issues and almost one third of market capitalization by 1913. The largest single issuer of African equity was the Suez canal, which first appeared in the IMM in 1880 with a market capitalization of £20 million and rose to more than £90 million in 1911, before falling to £73 million by the end of 1913. Even without the canal, the growth African share of market capitalization was impressive, reaching 38 percent in 1904 before falling to 22 percent in 1913. The most important African sector was raw materials, especially southern African mining companies, but also including land/exploration companies, which grew substantially starting around 1885. Asian securities also accounted for a larger portion of the market in 1913 than they had in 1870. Asian equities constituted about 19 percent of non-UK equity issues in 1870, fell to about 13 percent in 1893, and rose to more than 27 percent by 1913, when they were just slightly less numerous than African issues. Asian equities constituted less than 5 percent of non-UK equity market capitalization throughout the 1870s, rose to between 14 and 16 percent during the early 1880s before falling off into single-digits.
They constituted between 16 and 22 percent of market capitalization during the 1890s, before again falling off into the single digits, reaching 15 percent by the outbreak of World War I. Asian equities were overwhelmingly (more than two thirds) Indian, and concentrated in railroad and raw materials (e.g., coffee, tea, rubber, jute).
By contrast, European and North American securities declined as a share of non-UK equities throughout 1870-1913. Both had accounted for around 20 percent of equity issues during the 1870s and 1880s and, at different times, accounted for nearly 50 percent of market capitalization. By 1913, both sectors accounted for less than 10 percent of equity issues. European equities accounted for less than six percent and North American equities for less than 16 percent of market capitalization. This decline may have resulted in part to the growth of domestic equities markets in these regions, making listing in London less important. The largest capitalization declines were in railroads: several large Belgian and Dutch railroads were delisted following government take-over and reorganization.
9
Equities of firms from Australia and New Zealand also declined as a portion of issues (from 15-20 percent to about 11 percent) and market capitalization (from 10-15 percent to about 7 percent), although not as dramatically as those of Europe and North America. Latin American equities declined slightly as a portion of issues (22 percent to 16 percent), but remained at 16-17 percent of market capitalization at both the beginning and end of 1870-1913. Non-UK equity was dominated by the finance, raw materials, and transportation sectors.
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Finance, primarily banks, constituted between 20 and 40 percent of all equity issues in most regions at the beginning of the sample and declined continuously through its end.
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These banks, often established to channel funds to developing regions were 8 Frankel (1967) . 9 The North American decline is overstated. Following the merger of Canada's Grand Trunk and Great Western Railways in 1882, the resulting common equity had no nominal value (i.e., the "amount" was not stated) and so was dropped from the sample. The combined market capitalization of the two railways was 87 percent of total North American railroad capitalization prior to the merger. The numbers may also be misleading, because many US railroads-like French railroads listed in London--were priced in currencies other than pounds and were, consequently, omitted. 10 Utilities (gas, light, electric, waterworks) accounted for as much as 6 percent of total market capitalization in a few years in Asia and Latin America, and were also well represented among European and UK listings. 11 Banks similarly constituted about 20 percent of domestic UK equity issues in 1870; about half of that in 1913. Unlike the regions examined here, however, British banks rose from about 15 percent to 30 percent of domestic equity market capitalization from during 1870-1913. usually large relative to other sectors and often constituted the majority of market capitalization early in the period. For example, finance issues constituted between 70 and 80 percent of market capitalization of African, Asian, and Australian equities during the 1870s and 1880s. As other sectors grew, finance became a smaller share of the market as a whole, despite the fact that market capitalization of the finance sector increased throughout the period, doubling in Australia, tripling in Asia, increasing five times in Latin America, and 12 times in Africa. Finance was also an important component of UK equity issues. Banks and insurance companies accounted for nearly 40 percent of UK firm issues and 20 percent of UK firm market capitalization in 1870; by 1913, they constituted a smaller proportion of the issues (22 percent) but had grown to nearly half (47 percent) of total market capitalization.
Transportation, primarily railroads, was the most important sector in Latin America and Europe throughout the period, constituting more than 80 percent of market capitalization for most of the period, and about two thirds by the end of the period.
Transportation was less important in other regions and, in all, declined in importance during the period. In contrast, UK railroads, which had constituted two thirds of UK firms' market capitalization in 1870, decline to less than 5 percent by the outbreak of World War I.
Companies engaged in the exploitation of raw materials, including mining, tea, coffee, jute, and land/exploration companies, rose in importance in all regions. In Africa, Asia, Australia, and North America, the share of companies engaged in raw materials grew as a fraction of market capitalization by 1-2 percent per year and, by 1913 was responsible for the majority of market capitalization. In Europe and Latin America, where transportation remained the dominant sector throughout the period, raw materials shares grew as a share of market capitalization to 30 percent in Europe and 15 percent in Latin America. Among UK firms, companies extracting raw materials constituted a trivial proportion of the market. Manufacturing firms processing raw materials, by contrast, grew substantially. By the outbreak of World War I, coal, iron, and steel and textiles combined accounted for about a quarter of market capitalization of all UK firms.
In Africa in 1870, the finance, raw materials, and utilities sectors were responsible for about 50, 42, and 8 percent of the issues, although finance (74 percent) and raw materials (24 percent) accounted for the vast majority of market capitalization.
By 1913, finance had declined to about 10 percent of both issues and market capitalization, while raw materials-particularly mines-accounted for 84 percent of issues and 58 percent of market capitalization. Similarly, in Asia, finance, along with transportation and utilities, declined as a share of issues and market capitalization, while raw materials accounted for 83 percent of Asian equity issues and 58 percent of market capitalization by 1913.
Returns
The returns to holding equity consist of: (1) capital gains, the increase in the value of shares; plus (2) dividends paid to share owners (dividend yield). Capital gains in year t are calculated as:
(P t -P t-1 )/P t-1 , where P t equals the share price at the end of year t. The dividend yield is calculated as D t /P t-1 , where D t equals the dividends paid to the owner of the share during year t.
Tables 1 through 8 present annual return data for six overseas regions (Africa, Asia, Europe, Latin America, North America, Australia/New Zealand), UK equities, and the aggregate of all equities. The six left hand columns of each table present unweighted data on capital gains, dividend yield, and total return (along with the standard deviation of each). In the unweighted data, the capital gains, dividend yield, and total return of all shares are averaged in each year, giving equal weights to large and small firms. An unweighted index will not be unduly affected by changes in returns exhibited by large firms, as would return averages weighted by capitalization. On the other hand, such an index gives equal weight to the largest and the smallest firm, which may also not be appropriate. Hence, the right hand six columns on each table presents two more sets of weighted return calculations (capital gains, dividend yield, and total return), one weighted by market capitalization, the other by paid-up capitalization. The series weighted by market capitalization will give more weight to larger firms, but because market capitalization is calculated as the product of price and number of shares outstanding, price movements may cause large fluctuations in the return indices. Paid-up capital may provide an appropriate compromise: its weights are fixed in the short term, since paid-up capital typically does not change very frequently, and yet the series does give more weight to larger firms. On the other hand, since par changes were not all that frequent, weights assigned by this method may be out of date. Additionally, since the ratio of paid to unpaid capital varied considerably across industries, weighting by paid capitalization may bias the indices toward industries with lower levels of paid-in capital. Summary statistics in Table 9 present the average and standard deviation of the annual return indices for each region. Returns were highest in economically less developed regions, such as Africa, Asia, and Latin America. The more mature markets of Europe, North America, and the UK exhibited lower rates of return. By most measures, the higher returns in less developed regions were accompanied by greater volatility than returns in the more industrialized countries. This historical pattern of higher returns and volatility in emerging markets is echoed in the modern world (Harvey (1995) ).
Australia is an outlier. Although less industrial than the UK, Europe, or North America, the return and volatility characteristics of Australian equity listed in London resembled those of these more developed economies, rather than those of Africa, Asia, or Latin America. This may be explained by the fact that domestic Australian stock exchanges had developed relatively early-in the 1860s-and that many of the riskier enterprises were financed on domestic exchanges. A severe financial crisis in the 1890s further dimmed the prospects for more risky ventures from reaching the London market.
12
Another striking feature of Table 9 is the similarity of dividends across regional markets. The unweighted dividend yield ranges between 5.3% and 6.6% (the range among weighted yields are higher) and are much less volatile than capital gains, suggesting that London investors may have demanded a certain minimum level of dividends from foreign and domestic companies alike, with the greater returns (and volatility) of firms based in less industrialized countries coming from capital gains.
Dividends clearly represent a higher proportion of the total return in mature markets than in less developed markets. We can further assess the performance of regional indices by analyzing them within the framework of the Capital Asset Pricing Model (CAPM).
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To do this, we run a regression of the following form:
where R i,t is the return on the portfolio of equities from region i listed in London in year t, R F,t represents the risk-free rate (proxied for by the interest rate on UK consols) in period 12 Merrett (1997) further argues that domestic savings paid for much of Australia's capital formation during this period. Note that after 1878, Australia accounted for less than 10 percent of non-UK market capitalization. 13 Sharpe (1964) , Lintner (1965) . t, and R uk,t is the return on domestic equities listed in London in year t. The coefficient ß is interpreted as systematic risk, or the extent to which the excess returns (over the risk free rate) of the regional indices covary with those of a market benchmark, in this case the sample of UK equities. The results are presented in Table 11 . The top panel of Table   11 employs the unweighted indices, the middle panel uses the indices weighted by market capitalization, and the bottom panel uses the indices weighted by paid-up capital.
No matter which index is used, none of the estimated ß coefficients are significantly different from one. With the exception of Australia, which has an above average estimate ß no matter which index is used, no region shows a clear pattern of high or low estimated ß's across indices. This result is perhaps not surprising, given that the non-UK equities listed in London were typically large, stable, export-oriented enterprises with close connections to British economic conditions.
Region-sector sub-indices
The regional indices can be further subdivided into components based on the type of business in which they were engaged. Tables 12, 13, 14, and 15 present both unweighted and weighted annual total returns for the finance, raw materials, transportation, and utilities sectors of each region.
14 Table 16 presents correlations among the regions for each sector, as well as sector-region data on the average and standard deviation of returns. Several notable results stand out.
Returns and volatility were, on average, highest in the raw materials sector.
Given the speculative nature of many types of land/exploration and mining operations, this is not surprising.
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Australia, the UK, and, for two of the three series employed, Latin America were exceptional in this regard. The relatively low return in Australia's raw materials sector may be due to the fact that the majority of high-risk--primarily 14 Due to space limitations, dividends and capital gains are not presented. No Asian transport securities were listed in 1879 or 1880, hence no return data are presented for this region-sector for 1878-79, 1879-80, and 1880-81. There were not enough listings for utilities in Africa, North America, or Australia/New Zealand to generate meaningful return series. 15 A more detailed decomposition of the raw materials sector between the various types of natural resources being might shed additional light on inter-regional differences.
mining--shares were listed on domestic exchanges, suggesting that the raw materials enterprises that were listed in London carried lower risk--and return. UK raw materials equities were primarily also in mining, however, the natural resources being extracted were much less valuable (i.e., fewer precious metals and stones) and probably from sources that had been long known (and therefore carried less risk) compared with those from overseas regions.
On the other end of the risk-return spectrum were utilities, primarily consisting of gas, light, and waterworks. There were not consistently enough African, North American, or Australian utilities listed to construct meaningful return series for these regions, however Asian and Latin American utility shares had reliably lower returns and volatility than those of companies in the finance, transportation, and raw materials sectors. The UK was an outlier in utilities, with generally higher returns (along with transportation) than finance and raw materials. A more detailed analysis of the composition of UK sectors would yield benefits; however, the results may reflect the fact that the rising populations and industrialization of Britain's urban areas generated substantial demand for transportation and utilities. The relatively lower return on UK financial shares is a bit of a puzzle, given Britain's leading role in world finance at the time. One explanation might be that the leading (and most profitable) institutions involved in international finance were privately owned merchant banks, rather than the joint stock commercial banks that were publicly traded. Table 16 also presents correlations among the regions for each of the sectors. Of the four sectors, finance is the most highly correlated among regions. Particularly strong correlations exist between securities of European financial firms and those of African and Asian financial firms, perhaps reflecting colonial connections. Shares of British financial firms were most highly correlated with those of Africa, North America, and Europe. Utilities, the output of which is perhaps the least tradable of any of the four sectors, was generally the least correlated among regions. Table 17a presents CAPM regression estimates for regional indices for each of the four main sectors: finance, raw materials, transportation, and utilities. The results presented in Table 17a employ unweighted indices; results based on weighted indices are qualitatively similar. Estimated ß's are lowest for the finance sector (significantly less than one using the unweighted indices), slightly higher in transportation and utilities, and highest in raw materials. As the earliest, and hence most established, of foreign firms listed in London, the relatively lower ß's in the finance sector accord with intuition, as does the relatively high ß's on raw materials, given the uncertainties associated with extractive industries and the volatility of commodities prices.
Taking this investigation one step further, Table 17b presents CAPM regressions on raw materials firms by region. Again, results using unweighted data alone are presented; tests using weighted indices yield similar results. Asia and Australia stand out due to their low estimated ß's. This may be explained by the fact that higher-risk Australian shares were listed on Australian markets, meaning that London-listed companies would have been less subject to market risk. Asian raw materials shares consisted primarily of tea, rubber, and jute. The relatively steady demand for these Asian products, compared with the precious metals, diamonds, and land that characterized the raw materials firms in Africa and North America-characterized by high estimated ß's--may have rendered their shares less subject to market risk than raw materials concerns based on other regions.
An interesting-and unusual, by modern standards-characteristic of equity traded in London during the late nineteenth and early twentieth century was that it often carried contingent liability. For example, a share with a nominal value of £20 might have had £16 paid-in, meaning that prospective shareholders would have paid £16 if they purchased it upon issue. At the time of issue, the share would have traded for about £16, but that figure would have varied with the fortunes of the company over time. Owners of these shares would have had a £4 contingent (i.e., uncalled) liability, meaning that the company could call upon holders of these shares to pay in £4 whenever asked--and for whatever reason (Jefferys (1938 (Jefferys ( [1977 ). Grossman and Imai (2011) find that English banks that had higher levels of contingent equity undertook less risk than their counterparts with less uncalled capital.
Because firms were free to issue as much uncalled liability as they saw fit, analyzing the consequences of uncalled liability is made more difficult because the decision to hold uncalled capital and to take risk may be simultaneously determined. Hence, an analysis of whether the decision to hold capital was affected by firm location and/or sector might help to resolve this question. Grossman and Imai (2011) note that in the UK during 1870-1913, banks, insurance, and land, mortgage, and financial companies held large amounts of uncalled capital relative to the market as a whole, without distinguishing between domestic and foreign companies. They suggest that this high proportion may have been a market-imposed requirement to engender confidence in sectors where leverage was high and the physical assets were either meager or inaccessible to creditors.
Data on the ratio of uncalled to paid-in capital presented in Figure 6 supports this:
shareholders in finance and raw materials were subject to the largest amounts of uncalled capital; those of transport and utilities were subject to far less. Figure 6 ) issued almost none. It may be that uncalled liability was a particularly British institution which had more currency in areas where British, rather than continental (European) laws and standards applied (LaPorta et al. (1997) ). Regressions of contingent liability on a variety of firm qualities (not included for reasons of space) confirm the sector-and region-specific influences found in Figures 6 and 7; they also suggests that older firms were more likely to issue greater amounts of contingent capital, while large firms were likely to issue less. Matching these equity market data with other firm characteristics may help to disentangle the simultaneity between contingent capital and firm behavior.
Conclusions and Extensions
This paper presents new annual indices of domestic and foreign equity traded on British securities markets. The series presented include weighted and unweighted regional indices for Africa, Asia, Europe, Latin America, North America, Australia, and UK, including capital gains, dividends and total return data. The data reveal substantial differences in the mean and volatility of returns. As in the modern world, equities representing more developed economies generally had lower returns and higher volatility than those in less developed economies. Australia was exceptional, perhaps because much of its capital formation-especially high-risk mining ventures--was financed locally, rather than in the UK markets. These data do not, on their own, answer the question of Victorian Britain's failure, but does lend support to the conclusions of Goetzmann and Ukhov (2006) and Chabot and Kurz (2010) , who argue that Britain's substantial capital outflow may be the result of investors' search for diversification.
Analysis of these indices-and those for local stock markets outside the UK--with data on Britain capital exports may shed further light on Victorian failure.
An interesting feature of the data is that dividend yields were similar across regions, suggesting that investors in the London market required a certain minimal yield in order to hold equities, reaping higher returns (when they did reap higher returns) via capital gains. Correlations of return data suggest that developed markets were more connected to each other (and to developing regions with colonial or trade connections), but that developing regions were not necessarily highly correlated with each other.
The data show that the raw materials sector had the highest returns, although the UK, Australia, and Latin America were exceptions. On the other end of the spectrum, utilities were the lowest returning equities-except in the UK. Correlations were highest between regions among financial firms, perhaps not surprising given their role in intermediation-frequently across borders. Utilities, with the essentially local output, were the least correlated. These sector region indices, combined with balance sheet and other operating data may help to make more detailed statements about the profitability of enterprises around the world (e.g., Mitchell, Chambers, and Crafts (2011) ).
Finally, the data allow a more disaggregated view of the use of contingent liability, both around the world and across industries. As previous research has shown, contingent liability was more extensively employed when leverage was high and the physical assets were either meager or inaccessible to creditors. Combining these data with other firm-specific characteristics may allow a more in-depth analysis of both the firm's decision to hold contingent capital and the consequences of that decision. Smith, K.C. and G.F. Horne (1934) . An Index Number of Securities, 1867 Securities, -1914 
